
Effective partnerships can amplify your business and increase revenue. But many ISVs struggle to get a
clear picture of partner activity and engagement, wasting time and risking their sales pipeline.

Invisory’s Partner Success Tracker™ provides the performance data and insights you need 
to spot gaps and seize opportunities in your partner networks — all in Salesforce. Make better
decisions on where to lean in, engage, and enable by tracking vital information about your
cloud marketplace partners and the AEs, SEs, and SIs who can help you close more deals.

Track opportunities and access 20+
out-of-the-box reports to capture
deal details, including which AEs are
working SI-led deals, the highest
performing territories, how deals
progress with vs. without partners,
how deals progress with vs. without
partners and the teams generating
the most revenue.

Actionable Data
Knowledge is power. Keep your
partner relationship data organized
and accessible for everyone on your
team. Capture insights and best
practices in your Salesforce
instance (not someone’s head).

Future Proof
Invisory stays up-to-date on
marketplace partner trends,
sharing insights and updating our
app to help you increase partner-
led pipeline and drive more deals.

Marketplace Insights

Increase partner-led pipeline with
insights that drive more deals 

Introducing Invisory’s Partner Success Tracker

Take control of your partner program to generate more leads, reduce risk and boost recurring revenue.
To learn more or to get started, schedule a demo or send us an email today. We’re here to help!
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