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PROSPECTGR'D NATIVE SALESFORCE APP - PROSPECTGRID.CH

THE ONLY GRID-BASED PROSPECTING APP BUILT 100% INSIDE SALESFORCE

Prospecting without
ever leaving Salesforce.

Built by sales reps, for sales reps. Prospect Grid finds new accounts and contacts,
imports them — email and phone included — straight into Salesforce, and structures
them into a working grid: an Excel-like sheet that is fully interactive and automated,
right where your data already lives.

Native in Salesforce Grid-based workflow Built-in sequences Manager visibility

Work where your data lives. Accounts and all their LinkedIn, email and calls in Outreach and pipeline

No second login, no sync contactsin asingle, one flow — sent in two creation per rep, tracked at

layer. workable view. clicks. aglance.

The working grid — inside Salesforce Contact names anonymised
» (@ searn.. GHhe 2 264
23! Prospect Grid SetupWizard  Grid Setup  Working Grid  Outreach Report  Accounts v Linkedin Accounts ~  Contacts v,  Grids ~  Grid Accounts »  Grid Contacts \  Contact Outreach Snapshots v  Leads v  More v -

Working Grid

( Enrich Contacts | { Add Contact Manually ) ( Send Out linekdin Invites ) ( Show KPIs )
. ‘Account Outreach Owner: | Total Contacts: 10
Select Grid: .
Outreach Owner Linkedin Status Linkedin Message 1 Linkedin Message i Email Message 1 Email Message 2 Outcome
——— AccountName  ContactName Title Email ID Contact Number Call Attempts ———— Notes
[ selecto.. | [selecto.. v | [selecto.. v| [selcto.. v | [selecto.. v | [selecto.. [ setecto.. v |

[ ] &) Novartis = . Director, Environ... ® I ”n » P P wYvvy

[ unrespon... | &

- 2) Novartis ap— Organisation De... ® " » M % yvvvy ‘m‘ (Z)
L] ) Novartis L] Strategic Assista... dja592906.. (2) ® 12 ” " & ) vvvve ﬁ\ (@)
= 2 Novartis T Novartis Career ® 2 " ) ] = vvvvy \ﬁ\ (E)
- 2) Novartis - Internal Audit Ma ® 13 " ” = AeAS AN e @
L] &) Novartis L] Chief of Staff & .. ® 2 o ") © ) vvvvy ‘$‘ @
- &) Novartis R N Senior Manager, ® 5 n » M = vevww ‘$‘ Q)
ok 2) Novartis f— Indirect Tax Tech, ® ® 2 Y Y & = vvvvy ‘ (E)

[ setectan.. +

Every account, contact, channel and outcome on one row: LinkedIn status, message steps, email steps, call attempts and outcome — all
editable in place, all logged in Salesforce automatically.

WHO IT IS FOR REQUIREMENTS

B2B sales teams that already run on Salesforce — from BDRs and Salesforce Sales Cloud Outlook or Gmail
SDRs working outbound volume, to Account Managers owning

aterritory, to Sales Directors who need outreach and pipeline LinkedIn Sales Navigator

visible without chasing it. Strongest where buyers are active

on LinkedIn.
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How it is different — and what changes
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CAPABILITY Prospect Grid Salesloft Outreach
Native in Salesforce v

Grid-based workflow v

No context switching v

Built-in sequences v v v
Manager visibility v v v

Salesloft and Outreach are powerful — but they live outside Salesforce. That means extra logins, sync delays and data
discrepancies. If your team already runs on Salesforce, why pay for complexity when you can have simplicity and speed?

Find and import contacts — from Sales Navigator into Pipeline generation
the grid

2—5)( more pipeline

Response rate per prospect

1 5—25% reply rate

Install from AppExchange Connect mail & Sales Build your first grid Sequence and track
Navigator

Fastimplementation, no complex
integrations. Al uses cases ready to be

ONE PLAN. ALL FEATURES.

$75 per user / month implemented tailored to your needs.

or $750 per user / year — two months on us. www.prospectgrid.ch




