SALESFORCE APP

Drive the right behaviors
through sales commission
estimation within Salesforce
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With the Everstage for Salesforce app, you can now provide your
sales teams real-time performance insights and sales commission

estimates for open opportunities, right within their Salesforce
instance. This functionality not only encourages sales reps to
continuously work towards their targets but also helps them
plan their deals more effectively to maximize their earnings.

The app coupled with our advanced native integration makes
Everstage the first sales performance vendor to build a completely
configurable software on Salesforce that offers significant benefits for
both administrators and payees. The app delivers exceptional return
on investment by driving higher sales productivity and motivation, all
In a place where sales teams spend a major chunk of their time.
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https://appexchange.salesforce.com/appxListingDetail?listingId=7ba90b10-1ac8-41cb-a7d4-51059bd3a01c

Faster to closing, closer to targets

1. REAL-TIME PERFORMANCE AND COMMISSION
INFORMATION ON AN OPPORTUNITY

As and when the deal
parameters are updated on
Salesforce, your sales reps
can view their commissions

within an opportunity in
Salesforce. They can close a
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2. COMMISSION ESTIMATION FOR ONE OR MANY OPPORTUNITIES
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they stand to win. Estimating
commissions for deals they
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are pursuing keeps them
focused on their targets.
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3. PAYOUT PROJECTIONS AND ENHANCED DEAL PLANNING

Sales reps can modify deal

structures in the Everstage

app on Salesforce to gauge

how various deal scenarios

can impact their payouts. It

gives them multiple payout

projections for one or many
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deal components will not alter

the underlying Salesforce data.

To know more about our Salesforce app, check out our listing on AppExchange.
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Like what you see? Take Everstage for a test drive!

BOOK A DEMO


https://appexchange.salesforce.com/appxListingDetail?listingId=7ba90b10-1ac8-41cb-a7d4-51059bd3a01c
https://www.everstage.com/book-a-demo

