Since you don’t have time to follow-up with everyone
Get Activator to work your future sales pipeline for you!

.

Enter your database leads into
Activator! Campaigns

Activator! Automatically prepares the
right letter, email or fax for the right
contact at the right time. So you don't
have to do it yourself!

Customers buy from you because of
your persistent follow-up. Genius!
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Sales Productivity Management Automation
Double Your Sales Productivity—Guaranteed!
Request a (30 Day FREE Test Drive)

Automate Marketing, Sales and CRM Work-flow Processes

Instantly Double Your Sales Teams Productivity, Guaranteed!
Automate your entire customer-lifecycle
from Marketing to Sales to CRM.

Marketing Process Automation :
Converts your Suspects into Prospects!

Sales Process Automation:
Converts your Prospects into Customers!

Activator Automates 79% of your marketing, sales and CRM follow-up activities based upon our unique action-

plan driven sales process for nurturing your contacts from suspect to prospect to customer to repeat customer!

Start business relationships
with consistent and balanced
communications.
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Close more quotes with
consistent and persistent
sales communications.
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You close more sales
with the sales actions
of a persistent salesperson.
The Activator applies and
automates the best practices
of the selling process
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Accelerate Sales With Automation
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Selling System

78% of the Contact
Actions are Done
Automatically

11% of the Actions are
Management Reports
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We are eager
to serve you |
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We are here to help,
staying in touch

Qualify business prospects so
your business grows with the
profitable clients you want.
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Keep your customers
satisfied to nurture repeat
business and referrals.
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is one full year of automated
customer contacts and touches.
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The maintenance cycle of

personalized touches will increase

customer share through automated
and frequent communications.
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Benefits of a Sales Productivity System

The business builds stronger customer relationships.
You make more sales and have more time for other things.
You increase sales activities as much as 10 times.

Sales

Your

and son gets real!

Customer share and market share strategies are automated.
Salespeople have more time for face-to-face selling.
Sales communications are timed and balanced correctly.

sales plan your sales goals!

Sales contacts, letters and emails are choreographed.
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Resale value of the business increases with a selling system.

For more information contact

Mastermind Software (800) 818-9788

Improve and develop client
share with consistent sales

Converts your Customers into Repeat Customers!

Close more deals with the right
mix of sales closing actions to
improve closing ratio.
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Sales Pipeline

Keep in touch with qualified
prospects until they are ready

to become customers.

e eer The Sales Pipeline nurtures prospects
with a powerful drip sales strategy
keeping you in touch with prospects.
You maintain Top Of Mind Awareness,
" TOMA". When these prospects are
ready to buy, you have an improved
sales opportunity to secure business.
There are 1 year, 9 month, 6 month and
3 month sales pipeline schedules.
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