Incite2 Product Summary

Cppochange,

Built For Salespeople - To Perform Better.

Today’s selling organizations are placing greater emphasis
on using the telephone to qualify, sell, renew & expand
revenue.

Incite2 is a plug-in for Salesforce.com that simplifies the
use of CRM and helps salespeople perform better.

Incite2's 'single screen' provides an optimized workflow
for sales professionals, eliminating multi-page navigation,
speeding research & keeping reps in-the-zone.

Results.

Enhancing your team’s capabilities to turn prospects into
opportunities is key to more accurately predict & achieve
forecasted revenues.

Sales professionals use Incite2 to dramatically improve:
* Cold call results

* Qualified lead production

* Renewals & add-ons

+ Account management programs

More Calls.

Incite2 shaves a minimum of 2 minutes off of each call
vs. using standard Salesforce. Less waiting keeps reps
in the zone and increases productivity dramatically.

Better Conversations.

Incite2 supports conversations and interactions that
are tailored to each of your unique buyer types. Com-
municating with buyers in their own language beats
typical one-size-fits-all-approaches hands down.

More Revenue.

Incite2’s simple approach delivers:

* More leads that move through the pipeline faster
* More predictable revenue forecasts

* More revenue

Incite2's "Thoughtful Conversation" provides a structured,
consistent and repeatable process for generating
increased volumes of qualified leads.

Equip Your Salespeople To Win.

Incite2 is the only solution that works directly at the
point-of-delivery...to make more calls, have better
conversations and generate more revenue.

PH: 888.443.1114 FX: 512.681.0314

Single screen simplifies CRM and is more productive

Shcdeqree Incite2: ve Wi rlin: @® Help | Printable view
0 Duplicates 1 Accounts ] Call Prompt Bl
3 Coworkers 2 Opportunities
Notes & Activities Questions

Persona Sales Executive Timeli
Title VP of Sales imeline
Account Name Vignette 05121108 B —ros ~— B oarrana
Status Activated
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Owner Paul Fox [Change]

Contact Deseription

Steve just came from Del to head up
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Campaign History

Sales at Vignette. He has a charter to
expand sales team and increase revenues
by 10% this year.

D
Powered by shqd%ﬁ’ree technology

Copyright © 2009, ShadeTree Technology. All rights reserved.

The Thoughtful Conversation - a proven approach
to more professional & effective conversations
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Qualified Leads Opportunities
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PREPARE RECORD
- Call Purpose
- Research
- Plan
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Dashboards provide call statistics & effectiveness
metrics to better manage sales teams
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Conversations Emails

Call Statistics (Last 30 Days)
User Name Calls
Cameron Randolph 530 452 78 800
Betty Smith 720 566 154 718
Eric White 530 482 48 556

Voicemails

Calls this Month: 1801
Conversations this Month: 286
New Opportunities this Month: 3
Contacts to be Accepted/Rejected: 25

Call Effectiveness by Hour (Last 29 Days)

Inside Sales Manager
Analytics Dashboard
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