Proven track record
Companies are already using sales feedback to maximize their sales potential

“Salespulse has sharpened how we approach our sales cycles and become an integral learning tool that feeds our

Applphony continual improvement approach to business. It’s a great app and | am glad we took the leap”
GEORGE KENNESEY, CEO, APPIPHONY

w Wittusen “Salespulse works as an excellent checklist to make sure the Salesrep remember and execute sales meetings as planned”
1 & Jensen ESPEN BJERKE, SALES DIRECTOR, WITTUSEN & JENSEN

O U/ £ “Weincreased our conversion rates by 5% after the first month of using the Salespulse app”
BRENDA GONZALES - PROJECT MANAGER AND SALESFORCE ADMIN HOTZE HEALTH AND WELLNESS CENTER

D “Salespulse is a great addition to our coaching sessions. We now have the customers viewpoint on our Sales reps strengths
and weaknesses and can coach our sales reps based on more than financial and activity data. Sales reps are also becoming
DATA DWELL  more self-aware of their strengths and weaknesses and they get instant feedback on the effect of their sales training put in

practice”
OLAFUR THORKELSON - CEO - DATA DWEL
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