k I Pro-active Partner Relationship Management for insurance sales.

7 ol

‘@ J TOP FEATURES

222 PRM Console

- Central Information Hub with all important

‘ Dashboard . l ¥ QuickLinks

Sa | e S pa rt n e r i nfo rm ati 0 n | As of 01 \Btrowkwer"'e e N‘Iy!rKfy‘f"g‘:"'ef” Findeiser | Broker Advisor Tactical Board
- D i g ita | WO rk p | ace fo r p a rt ner mana g e rSl My managed Brokers % Premium Volume New... ¥ Cancellation Quota C... Hitratio Opportunities % NEOMATIC Homepage

b ro ke r m a n a g e rS a n d Sa | e S m a n a g e rS N Last 3 months Last 3 months N Last 3 months NEOMATIC AppExchange
- Advanced account planning with E : ' 5§ | 0 ol A | MyAcivty Overview

scheduling- and task management 0
- Easy documentation of partner ,

. P My Sales Partner Portfolio Last contactw

interactions (Partner Journey Management) B o urance Bovers (UK) it ok Assistant

B8 Digital Broker - Broker - 01.04.2021 - O days o .

- Next-Best-Actions for Broker-/ Sales B S g 052021 160 e

partner Manager B e o o s der - 0104201 -

. " R ) DOMFINANZen AG kkk ki
- Planning and Steering of sales actions = oo fer 13102020 110
' aa g’;s‘i‘s”‘B’r:::rd}J :ﬂ‘::l:g:m 06.062020 - 360 days »

- Analyze partner business models and sales - My Activty Radar (Last 60 days) I A Overdue Tasks

potential - B3 2

Objectives Radar (CFY) Refresh completed Eventsplanned i cumented  tracked

- Integrated reporting and rating functions

4 Recent Items » Macros




NEO.PRM

NEO.PRMis an information and service platform for
broker channel management of insurance companies.
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NEO.PRM

Efficiently manage all sales partners, brokers and cooperative
sales organizations to identify and leverage sales opportunites.
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NEO.PRM

Package Content R1.0

Digital workplace for Sales partner managers
Comprehensive KPl Radars and Dashboards
Process and activity timelines

60+ different reports oninsurance data
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NEO.PRM

Roadmap beyond R1.0

Enhanced multi-level
reports + dashboard

- Tactical and strategic dashboards for
relevant personas
- Integration of external KPIs

+even more ...
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Sales Partner Attention Score

- Active monitoring of partners + KPIs

- Al driven attention score model focussing on
right partners

Intelligent Offer Tracking

- Concise and clear offer pipeline
- Smart monitoring
- Guided follow-up processes
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