Conga CPQ Reconfiguration Commerce

A Major Financial Services Company Builds Out Infrastructure for CPQ Implementation CASESTUDY

Moody’'s Analytics Client Goals

Moody's Corporation is a global integrated risk assessment company. The Company operates through Get the most out of existing Conga CPQ implementations.
Accelerate quoting and billing by automating approvals.

Translate product and contract data into Conga CPQ and CLM.
Improve efficiency of Conga and Salesforce implementations.

two segments: Moody's Investors Service (MIS) and Moody's Analytics (MA). The MA segment .
develops a range of products and services that support the risk management activities of institutional .
participants in global financial markets. The MA segment consists of three lines of business, such as :
decision solutions, research and insights, and data and information.

Background CommerceCX Comes Onboard Results
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