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Who we are

Simplicity+ is a trusted Salesforce partner focused on
customer success by providing tailored solutions,
ongoing support, user training, data analytics, and
strategic planning to ensure their clients maximize the
benefits of Salesforce in driving customer satisfaction and
business growth.
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Who we are

Rebe de |la Paz
Founder and CEO

Rebe is a thought leader Iin technology as well as
community impact activist, some of her noted
achievements include development of a national
non-profit, Keynote speaker, Chicagoland Salesforce User
Group leader, adjunct faculty at City Colleges of Chicago
and a well known instructor/mentor within the Salesforce
ecosystem. Her work within the Salesforce ecosystem has
garnered her recognition as both a Salesforce MVP Hall of
Fame inductee and Marketing Cloud Champion.
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Who we are

Nik Panter
COO

Nik has been in the Salesforce ecosystem since 2006, first
as a consultant and architect for clients both small and
large, and now as a leader in building efficient, productive,
and successful delivery teams. An active member in the
Ohana, Nik is a Salesforce Certified Application Architect,
holds 10 certifications, and is in the Salesforce MVP Hall of
Fame after being an MVP for ten years.
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R | What We Do

© wwwsalesiorce.com
Q Search Salesforce

Opportunities  Reports  Analytics

P Salesforce In |ple| nentation
Welcome back, Johnny
B8 o your quo ved forthe
Quota Attainment Pipe Coverage Team Leaderboard
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Grace Cox

Account Summary

8% @ 12x @

vs team average vs company benchmark

Acme Corp.

Erik Romero
Open
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$234m Sl u" I Eva Miles
Did you know?

N T —— . = Optimization and Support

more deals need to close to reach your
’ quota based on your average deal size Katie Chapman

Total Activities

35 . SR > Lou Zimmerman

Training Services Whwg

Days Since Last Activity
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n | How We Do

© www:salesforce.com

h Salesforce
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dl Wave Analytics

Welcome back, Johnny
67% uc the quarter

)
A

| r O C e S S | O C u S e d Loads Corverted Quota Attalnment Pipe Coverage Team Leaderboard
78 -36% @ o~

vs last week ? 8 . Atainment vin B
%

) ((; Grace Cox
8% @ 1.2x @
Vs team average vs company benchmark

Erik Romero

. . Eva Miles
Predicted Bookings Did you know?

24 %) Tom Burke
Predicted Gap Predicted Bookings $28m s
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é@é Collaborative

more deals need to close to reach your
quota based on your average deal size Katie Chapman

Quota: $346m

Lou Zimmerman

f&{i([l]} Continuous Improvement
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Why Us?

Experienced Staff

Client Centered Focus

Customized Approach

Impeccable Reputation

©000

@ :SIMPLICITY +

al>



Next Steps

LET S HEAR FROM YOU!

Visit our website and ¢



http://simplicity-plus.com

THANK YOU
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